
On Cloud 9
Alan Sharpe helps Cogeco Peer 1 acquire and nurture enterprise leads

The Company
Titan Creative is a strategic inbound, brand and content 
marketing agency that delivers results through passion, 
metrics, big ideas and end-to-end follow-through. 

The Challenge
Titan Creative’s client, Cogeco Peer 1 (now called 
Aptum), needed a full-fledged inbound marketing 
campaign to attract and nurture enterprise clients who 
were considering migrating to the cloud. Titan needed 
a sales enablement copywriter to help them educate 
and nurture leads, moving them down the sales pipeline 
towards a conversation with the enterprise sales team.

The Solution
Titan hired Alan Sharpe, the sales enablement 
copywriter who helps B2B software sales teams reach 
quota sooner. Alan wrote a comprehensive pillar page 
that addressed the needs of buyers at each stage of 
their buyer journey—Awareness, Consideration and 
Decision. Sharpe crafted the calls to action throughout 
the pillar page that pointed visitors to helpful resources 
and encouraged them to take the next step in the 
sales cycle.

Sharpe also wrote a series of email lead-nurture 
sequences, each one customized for buyers and 
their stage in the buyer journey, and customized to 
reflect their lead score and the most recent action 
they had taken (such as downloading a piece of sales-
enablement content from the pillar page).

The Results
The campaign was a tremendous success. Cogeco 
Peer 1 was delighted with the leads that the campaign 
generated. The lead-nurturing email sequences 
improved the number and quality of sales-ready leads 
that marketing handed off to sales.

“Alan has been a pleasure to work with,” says Mark 
Glucki, Head of Content Marketing, Titan Creative. 
“He absorbs the project requirements and delivers 
well-crafted copy that is presented in a professional 
way. The copy is on brand and adjusted to fit those 
requirements, along with any edit cycles, and he’s been 
helpful at suggesting areas that can improve strategic 
connections. He’s made this seamless.”

About Alan Sharpe  
Alan Sharpe is a sales enablement copywriter who 
helps B2B sales teams hit quota sooner by improving 
their lead-follow-up email campaigns.

www.sharpecopy.com | 888.401.1531



To:  bob.phillips@sendonex.com
From:  philbins@cogecopeer1.com 
Date:  July 26, 2020
Subject:  Cloud Computing Services are NOT a Commodity
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Subject:  Your Business, Your Cloud: Navigating your Cloud Journey
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